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ASX Release  
 
 
PropTech Group Delivers 98% Revenue Growth in 1H FY2022 
 
MELBOURNE, AUSTRALIA (16 February 2022) — The PropTech Group Limited (ASX: 
PTG) (“Company” or “PropTech Group”) is pleased to release its results for the six 
months ending 31 December 2021 (“First Half” or “H1 FY22”). 
 
Financial highlights compared to the first half of FY21: 
• Total operating revenue increased 98% to $9.7m; 
• Annualised Recurring Revenue (“ARR”) up 71% to $17 m; 
• Cash Receipts up 106% to $10.7m; 
• Gross Profit Margin growth of two percentage points to 92%; 
• Significant 215% increase in R&D for future growth.1  
 
 

Summary of 1H FY22 Financial Performance H1 FY22 H1 FY212 Change 

$'000 $'000 % 
Recurring revenue 8,172 4,488 82% 
Other operating revenue 1,478 384 285% 
Total operating revenue 9,650 4,872 98% 
Cost of sales (804) (471) 71% 
Gross profit 8,846 4,401 101% 
Gross profit margin % 92% 90%  

Other income 1 159 (99%) 
Operating expenses (8,057) (3,146) 156% 
Underlying EBITDA3 790 1,414 (44%) 
Underlying EBITDA margin % 8% 29%  

Profit / (loss) before income tax (768) 154   (599%) 
Loss after income tax (482) (35)   1227% 

 
 
PropTech Group continued to deliver strong revenue growth over the previous 
period through a combination of organic growth (41% of growth) and acquisitive 

 
1 R&D investment is a combination of capitalised development costs and development recognised as 
expense. 
2 Adjusted for the retrospective application of “AASB 136 (84) Impairment of Assets” which relates to the 
valuations of PropTech Group Limited (formerly known as Real Estate Investar Group Limited) and RECRM 
Pty Ltd. Refer to Note 10 (a) “Measurement Period Adjustment” for further details. 
3 Underlying EBITDA has been adjusted to eliminate the effects of interest, tax, depreciation and 
amortisation, fair value adjustments, impairment expenses, loss on disposal on assets and any other non-
operating items (share base payments, bad debts, share of losses in associates and joint ventures, 
transaction and relisting costs and foreign currency translation differences). 
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growth (59%). 4  Since listing in November 2020, the Company completed 
acquisitions of Eagle Software (July 2021), Website Blue (March 2021), and H1 (April 
2021). 
 
During the First Half, PropTech Group aggressively invested for the future, focusing 
on new products and add-ons that enable it to capture a progressively larger share 
of the $730 million that real estate agencies spend on SaaS and related software. The 
Company expanded its product and technology development team from 14 in 1H 
FY21 to 42 in 1H FY22.  
 
Operational highlights compared to the first half of FY21:  
• Average Revenue Per Account (“ARPA”) increased 23% to $245; 
• Number of unique accounts up 45% to 5,039; and 
• Number of products per account up from 1.06 to 1.85; 
 
The company also signed binding term sheets to act as a distribution partner for 
Propps and National Property Data. The agreements could result in PropTech Group 
earning a significant equity stake in each company without any dilution of PropTech 
Group’s own shareholders. Propps is a digital offer management company. National 
Property Data provides real estate market data to the industry. 
 
Other previously announced accomplishments during the first half year include the 
launch of the Company’s new property management CRM product, a $15.5 million 
capital raise (before share-issue costs) in July 2021, and the formation in August 2021 
of Rello, a joint venture payments solution. 
 
Joe Hanna, CEO and Managing Director of PropTech Group, said:  
 
“During the first half, we delivered record results by growing all key metrics in our 
core real estate CRM SaaS business. We grew our market share by signing new 
accounts and through the acquisition of Eagle Software.  We also focused on selling 
additional products to our existing accounts, increasing average products per 
account from 1.06 to 1.85.  
 
“Our success in all of these drove the strong performance in our key financial and 
operational metrics. 
 
“We laid the groundwork for future growth with the launch of new products, the 
Propps and National Property Data agreements, and investments in R&D and sales 
and marketing. We have proven that we can deliver rapid growth to these partners 
with the record results produced by our prior acquisitions, Website Blue and Eagle. 
 

 
4 Acquisitive growth has been calculated by taking the acquisition’s results for the month prior to 
acquisition as the basis of revenue contribution to the Group and multiplying that for the period. Any 
additional growth from that date has been included in organic growth. Organic growth has been calculated 
as the delta between acquisitive revenue growth contribution and total revenue growth for the group. 
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“We also began delivering two new growth initiatives that leverage our 41 percent 
market share in our core business to substantially increase our addressable market. 
The first of these strategies is the integration of ancillary services into our core 
software, beginning with payments. The second is the pursuit of international 
growth in the UK. These initiatives are at early stages but promising. The total 
addressable market for ancillary services alone, in Australia and New Zealand, is 13-
fold larger than the opportunity in real estate SaaS software.” 
 

** ENDS ** 
 

 
 
Release of market announcement authorised by the Board.  
 
 
Contact Details  
Joe Hanna 
CEO and Managing Director 
PropTech Group  
joe.hanna@proptechgroup.io  
 
Media and Investor Enquiries: 
Dave Platter 
Public Relations, Public and Investor Relations 
PropTech Group, dave.platter@proptechgroup.io, +61 432 814 888 
 
About PropTech Group 
 
PropTech Group provides the software solutions the real estate industry depends on 
in Australia, New Zealand, and the United Kingdom. Its products are used by 41% of 
the real estate agents in Australia and New Zealand and facilitate ~51% of real estate 
sales in those countries. The best real estate agents use PropTech Group apps, 
including Ray White and Raine & Horne in Australia and Century 21 in the United 
Kingdom.  
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